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Registration & Welcome

Opening remarks:
Oded Distel, Director of Israel NewTech and Invest in Israel, Ministry of Economy

Keynote Presentation:
“Entrepreneur - Investor Relationship: A Match Made in Heaven?” 
mr. Naftali Bennet, Minister of Economy – Formerly the Founder and CEO of Cytoa

Round-Table Session:
“• Stimulating Water Entrepreneurship” - Oded Distel, Director of Israel NewTech and 
Invest in Israel, Ministry of Economy
“• Investment Outlook: Angels, VC, and Crowd Funding” - Jonathan medved, Founder & 
CEO, OurCrowd
“• Go to Market Plan: Crossing the Chasm - Selling to Mainstream Customers” - Eytan Levy, 
Founder & CEO, Emefcy
“• Water-Tech Exits” - assaf Barnea, CEO, Kinrot Ventures
“• Smart Water Network” - maxime Serranobardisa, Bloomberg New Energy Finance
“• Transfer of WaterTech to Emerging Markets” - Nikunj Jinsi, Global Head, Clean Technology 
Investments, IFC
“• Strategic Partnerships as a Major Financial Resource” - Booky Oren, Chairman & CEO, 
Booky Oren Global Water Technologies 
“• Building a Water Start-up Winning Team” - Hitesh arora, CEO, Srei Group’s Swach 
Environment 
“Multinational Corporate Adoption of New Technologies”•	  - Steven gould, Commercial 
Director, Dow Oil, Gas & Mining, The Dow Chemical Company

Coffee Break

Companies Presentations: 
amS - aquanos - Smartap - Powercom - applied Cleantech – WellToDo

Panel Members:
girish Nadkarni•	 , President, ABB Technology Ventures
Jack Levy•	 , Partner, Israel Cleantech Ventures

Coffee Break

Companies Presentations:
acousticEye - Harbo - memTech - Peak Dynamics - Stream Booster

Panel Members:
Steven Kloos•	 , Partner, True North Ventures Partners
Helge Daebel•	 , Investment Director – Water, Emerald Technology Ventures 
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Welcome to the Cleanvest Summit 2013,

The world is experiencing dramatic changes. Global warming, the accelerated 
growth of the world population and
scarcity of water and energy resources are all contributing to the growing 
need for immediate and sustainable solutions.

The conservation and judicious use of water, a precious and integral element, 
stands at the heart of these solutions. Every active industry, including the energy industry, is in 
need of advanced water technologies to power tomorrow’s solutions. 

The answer lies in smart management of resources including comprehensive information gathering, 
data analysis and the providing of rapid responses that are precise, reliable, and economical. 

During this event, we will examine some of the challenges and special benefits unique to the 
realm of investments in water solutions. We’ll also take a look at some new business models that 
can connect brilliant ideas to available funding.

I look forward to spending time with you at this event, where you will have the opportunity to 
meet innovative Israeli entrepreneurs, local and international investors and government officials. 
Additionally, we will brainstorm solutions to current challenges and plan cooperative ventures for 
the future. 

Invest in Israel serves as a full-service help center for international investors interested in investigating 
direct investment and joint ventures in Israel. The center provides assistance to potential investors 
and serves as a resource for investment related information. 

I wish us all a fruitful and enjoyable event. 

Oded Distel
Director of Invest in Israel and the Israel NewTech Program
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mEET THE SPEaKErS
Naftali Bennett is the minister of Economy, Jerusalem, and Diaspora Affairs of 
the State of Israel, a member of the 19th Knesset and Chairman of The Jewish 
Home (HaBayit Hayehudi) party.

Bennett joined the Knesset after careers in the Israeli hi-tech sector, public 
service and the Israel Defense Forces (IDF. He holds an LLB from the Hebrew 
University of Jerusalem.
In 1999, Bennett co-founded and served as CEO of Cyota, an anti-fraud software 
company, until it was sold to RSA for $145 million in 2005. Today, Cyota (now 
RSA-Security) employs over 300 people in Israel.

After Cyota was sold, Bennett turned to public service, where he served as Chief of Staff to then-
opposition leader Benyamin Netanyahu, contributing to the growth of Likud from 12 MKs to 27. 
Bennett was also the leader of Likud’s education reform team.
As a commander in one of the IDF’s most elite combat commando units, Bennett led a team on 
counter-terrorism missions. Today, he is a Major (Res.) in the IDF commando unit, Sayeret Matkal.
Before running for Knesset in 2013, Bennett served as the CEO of the Council of Judea and Samaria 
(Yesha) and created a nonprofit organization, MyIsrael, which helps the Israeli public connect to 
Zionism and Jewish values.
Bennett grew up in Haifa, the son of American immigrants. He lives with his wife and four children in 
Ra’anana.

Hitesh arora, CEO, Srei Group’s Swach Environment 

Mr. Hitesh Arora carries post graduate degree in Environment Management and 
rich professional experience of more than 22 years in business of Environment. 
He was associated with institutions like Vedanta Resources Plc, Hindustan Zinc 
Limited, Ramky Enviro Engineers Ltd. and Transpacific, Australia.
He currently holds the position of Chief Executive Officer at Srei Group’s Swach 
Environment P Ltd.
He is a Business Leader having overall exposure to lead an organization with 
hands on experience in development and operation of Water and Waste 

management Infrastructure. He is entrusted to strategize, devise, design and built the blueprint of 
businesses. He is known for his remarkable skills at start-ups, trun arounds, networking etc.
In Water and Waste Management, Mr. Arora has conceptualized various technologies, and execut-
ed/operated the same. Water recycling, E-waste management, innovation at industrial waste man-
agement are some of the notable accomplishments. He also worked on various recycling technolo-
gies for Lead battery, solvent, used oil, and plastic to fuel, paper and other associated processes.
Under his leadership Swach won and executing the largest 24X7 water supply project under public 
private partnership to cater to 1 million populations at capital of India.
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assaf Barnea, CEO, Kinrot Ventures

Assaf Barnea is the CEO of Kinrot Ventures, the leading seed investor in water 
technologies worldwide, which is privately held by AquAgro Cleantech fund, in 
cooperation with the Israeli OCS (Office of the Chief Scientist).
Mr. Barnea was managing the Business Development activity at Mekorot, 
Israel’s national water company, where he oversaw the establishment of 
WaTech - the Entrepreneurship & Partnership Center for Water Technologies, 
a program which supports new innovative water technologies solutions that 
are relevant to Mekorot’s daily operations.

Prior to Mekorot, he served for four years as a director of business development at Comverse 
Technology, Inc. (NASDAQ: CMVT), a global telecom provider. Mr. Barnea is also a founder and 
a BOD member of Cardiosense, a medical device startup company. He is a certified lawyer, holds 
both law and business degrees from the Interdisciplinary Center in Herzelia and a political science 
and psychology degree from Tel-Aviv University.
In his previous career, Mr. Barnea played college basketball at Seton Hall University and professional 
basketball at Israel’s top division and was a member of the Israeli national basketball team.

maxime Serrano Bardisa, Water Policy Analyst, London office.

Maxime is the Lead Policy Analyst of Water Insight Services at Bloomberg New 
Energy Finance. He manages the water policy database team and publishes policy 
analysis on multiple water sectors and geographies.
Prior to joining Bloomberg New Energy Finance, Maxime launched and coordinated 
a 2-year clean water project (300k$) in Togo with stakeholders including Water 
Without Borders, the Region Ile de France, BASF and multiple student charities. He 
also worked at GDF Suez in France and Grameen Bank in Bangladesh.
He received his Bachelors degree in Chemical Engineering at Chimie ParisTech in 

France and holds an MSc in Sustainable Energy Futures from the Imperial College of London. Maxime is 
also an Entente Cordiale Scholar.
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Oded Distel, Director of Israel NewTech and Invest in Israel, Ministry of Economy

Oded Distel is the Director of the Investment Promotion Center (Invest in 
Israel) of the Israeli Ministry of Economy. The Investment Promotion Center 
serves as the marketing agency for foreign investments in Israel and as the 
focal point for foreign based companies and individuals who are interested in 
investigating direct investment and joint venture opportunities in Israel.
In addition to his role on the IPC, Oded is the head of Israel NewTech Program 
- the National Water and Renewable Energy Program. The program promotes 
Israel's water and renewable energy technologies in the local and global 

markets by supporting R&D, participating in various events and creating marketing tools for the 
benefit of the entire Cleantech sector. Israel NewTech is led by the Ministry of Economy in cooperation 
with more than ten government ministries and agencies.
Prior to his current positions, Oded was the Israeli Commercial Attaché in Greece where he 
formed and implemented the Israeli foreign business policy as well assisted Israeli companies in 
developing their business in the Greek market. One of his major achievements were the initiation 
of contracts and business cooperation of over 200 million Euros for Israeli companies with relation 
to Athens 2004 Olympic Games.
Oded holds a B.A in business administration and an MBA, both from the School of Business 
Administration in Tel Aviv.

Helge Daebel, Investment Director – Water, Emerald Technology Ventures 

Emerald Technology Ventures is a globally recognized brand for venture 
investments in energy, water and materials. 
Since 2006, Helge has been responsible for Emerald’s water activities – defining 
strategy, driving investment processes and supporting portfolio companies. He 
currently serves on the board of Pure Technologies (TSX: PUR) and has acted 
as an advisor and board observer to inge watertechnologies (now part of 
BASF), AquaSpy, the Pressure Pipe Inspection Company and Takadu. Helge 
is a co-founder and steering committee member of the Innovation Program 

of the International Water Association (IWA), was one of the initial members of the Smart Water 
Network (SWAN) Forum and acts as an advisor to several European research and commercial 
initiatives.
Helge holds a Ph.D. in Environmental Engineering from the Swiss Federal Institute of Technology 
(ETH) Zurich and a Masters Degree in Civil Engineering from the Karlsruhe Institute of Technology, 
Germany. 
For a more detailed overview, see www.linkedin.com/in/helgedaebel 
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Nikunj Jinsi, Global Head, Clean Technology Investments, IFC

Nikunj Jinsi joined IFC in 2003 and heads IFC’s clean technology investment team 
globally, as part of its Climate Business Group. He combines over 20 years of 
experience in various industry sectors, having worked and lived in Europe, Asia, 
Latin America, the Middle East and the US. Nikunj blends operational, entrepreneurial, 
investment banking and over 17 years of emerging market private equity expe-
riences with unique global perspective on several industries. At IFC, Nikunj has 
led over 25 growth equity investments, several of which have had successful ex-
its, for which IFC acted as a (co-)lead, involving other leading private equity and 

strategic players, and has taken on board positions on several of IFC’s portfolio companies.
Nikunj is also involved with IFC’s LP investment program for venture funds in Asia, Brazil and Russia. 
He sits on the Advisory Board of a leading (US$500mm) China venture fund.
Prior to joining IFC in Washington DC, Nikunj spent nine years living and working in Asia. He was 
the Managing Director and Head of the Singapore office for one of Asia’s leading venture funds 
where he managed the team making investments in South East Asia and India and was also 
responsible for managing several Asian LP relations. Earlier Nikunj spent 4 years in the Asian 
investment banking industry providing M&A and corporate finance services to clients throughout 
the region. In addition, he was the co-owner of South East Asia’s largest independent marketing 
communications agency, with offices in Singapore and Kuala Lumpur, which was successfully sold 
to Omnicom (NYSE:OMC). Nikunj started his career working for KPN Telecom in The Netherlands.
Nikunj obtained an MBA degree from Stanford University (USA), attended as a Fulbright Scholar and 
an M Sc. degree in Electrical Engineering, from Delft University of Technology, The Netherlands.

Steve gould, North American Commercial Director, Dow Oil, Gas & Mining, 
The Dow Chemical Company

Dow Oil, Gas & Mining provides custom chemistries, technologies and R&D 
capabilities that improve the efficiency, speed, capacity, and environmental 
sustainability of processes in the upstream, midstream and downstream.

In his previous role at Dow, Steve ran a global business in Dow Building 
Solutions, a business unit manufacturing advanced, energy efficient building 
materials. Prior to Dow, Steve worked in the Ministry of Finance and served 

as an officer in the Israel Defense Forces.

Steve holds an MBA from the University of Chicago Booth School of Business and a Bachelor of 
Arts Degree in government from Cornell University.
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Eytan Levy, Founder & CEO, Emefcy

Eytan Levy is co-founder and CEO of Emefcy, a global leader in the development 
of advanced energy-efficient wastewater treatment technologies: EBR 
(Electrogenic Bio Reactors) and SABRE (Spiral Aerobic Biofilm Reactor). Under 
Eytan’s leadership, Emefcy was awarded by the Cleantech Group as the “Early-
Stage Start-up Company of the Year 2011-2012”, by the Artemis Project as a 
“Global top 50 Water Technology Company”, by Global Water Intelligence as 
“one of 10 technologies that will save the world”, and as a “Global Cleantech 100 
Company” by The Guardian and the Cleantech Group.

Prior to founding Emefcy, in year 2000 Eytan co-founded AqWise, leading its successful entry into 
the waste water treatment market, building strategic relationships with integrators and key market 
participants and positioning it as a recognized leader in advanced biological wastewater treatment. 
In 2011, Eytan was chosen by leading Israeli magazine The Marker, as one of the 100 most influential 
individuals in Israel for his notable environmental entrepreneurial achievements.
Eytan is an active Venture Partner at Israel Cleantech Ventures, Israel’s first cleantech focused 
venture capital fund. 
He was the founder and the first chairman of the Israeli wastewater treatment forum, a co-founder 
of Waterfronts - Israel Water Alliance and a member of the Israel Water Association. 
Eytan holds a BSc (cum laude) in Chemical Engineering from the Technion – Israel Institute of Technology, and 
an MBA in International Marketing from Bar-Ilan University.

Steven Kloos, Partner, True North Ventures Partners

Steven Kloos is a Partner with True North Venture Partners, focusing on 
identifying early stage investment opportunities, identifying key technology 
trends and innovation, identifying early stage investment opportunities, and 
assisting portfolio companies post investment.  
Prior to joining True North in November, 2011, Steve held various R&D roles 
within GE Water, including Advanced Technologies Leader and Membrane 
Technology Leader.  Steve also lived and worked on assignment in China from 
2005-2009, establishing GE Water’s R&D team in Shanghai, founding and 

starting the GE Singapore Water Technology Center, and leading GE Water’s In-China-for-China 
program.  Steve began his career in 1994 working for Osmonics, starting as a Chemist designing 
membranes and later became responsible for membrane technology.
He is a native of Minnesota and received a BS in chemistry from University of Wisconsin at River 
Falls in 1989 and a Ph.D. in chemistry from North Dakota State University in 1994.  Steve is based in 
Chicago.
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Jack Levy, Partner, Israel Cleantech Ventures

Jack is a partner at Israel Cleantech Ventures, the premier venture capital fund
dedicated to investing in Israel’s emerging clean technology companies.
Jack leads the fund’s activities in water related technologies, agritech, green 
chemistry and biofuels and sits on the boards of Emefcy and FRX Polymers 
and as an observer to Scodix and Aqwise.
Prior to establishing ICV, Jack was Vice President and General Counsel of Register.
com, guiding the firm as it expanded operations into five countries and multiple 
business lines and successfully grew to become a leader in its market. He also 

played a central role in the company’s successful NASDAQ IPO.
Previously, Jack served as a corporate attorney for Tulchinsky Stern in Tel Aviv, representing venture 
funds as well as multinationals such as Teva Pharmaceuticals, and with the New York law firm Willkie 
Farr & Gallagher, where he represented Teva and private equity firm Warburg Pincus.
Jack co-chairs the Advisory Board of the Israel-Strategic Alternative Energy Foundation (I-SAEF) 
which provides early-stage alternative energy research grants to Israeli university professors.
Jack is also on the advisory board of a venture promoting water conservation in the domestic 
Israeli market.
Jack holds a J.D. from Columbia Law School where he was a Stone Scholar and a B.A from Harvard 
College, where he graduated magna cum laude.
www.israelcleantech.com

Jonathan medved, Founder & CEO, OurCrowd

Jonathan Medved is an investor, serial entrepreneur and according to the 
Washington Post “one of Israel’s leading high tech venture capitalists”.  In the 
NY Times Supplement “Israel at 60” Medved was named one of the top 10 most 
influential Americans who have impacted Israel.
Medved is the founder and CEO of OurCrowd, which The Wall Street Journal 
named “Investment of the Week…bringing together ten seasoned investment 
pros to create a crowdfunding hybrid to back Israeli startups.”  In less than 
six months since launch, OurCrowd has invested more than $16Million in its 

platform and its18 portfolio companies.  According to the The Next Web, “the investment team at 
OurCrowd rocks”, while Pando Daily called OurCrowd “ the most interesting recent development in 
the (angel investing) area”. 
Medved has been part of the founding teams at several successful Israeli startups, and as a venture 
and angel investor over the past two decades he invested in over 100 Israeli startup companies, 
helping to bring over a dozen of them to values in excess of $100Million. Medved has currently over 
30 startup companies in his personal angel investor portfolio, including his OurCrowd portfolio.
Between 2006-2012, Medved was the co-founder and CEO of Vringo, a leader in the innovation, 
development and monetization of mobile technologies and intellectual property. Medved led 
Vringo to a successful completion of its IPO (Initial Public Offering) in June, 2010 and it trades 
today on NASDAQ under the symbol VRNG. Medved was the founder and General Partner of 
Israel Seed Partners, one of Israel’s leading venture capital funds. Started by Medved in 1995 in his 
garage; he co-managed the fund until January 2006.
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Booky Oren, Chairman & CEO, Booky Oren Global Water Technologies

Co-founder, Former President and CEO, later Executive Chairman of Miya, 
Executive Chairman of Mekorot-Israel National Water Company and Chairman 
of WATEC Israel.
Over the past 28 years, Booky Oren has been active in a variety of global and 
local industries and markets. At the beginning of the Millennium, Oren turned 
from the High-Tech Industry to the Water Industry.  Oren has been involved 
in shaping, leading and implementing of multiple significant activities in the 
private, public and governmental sectors, both locally and globally. 

In 2003, Oren was appointed as Executive Chairman of Mekorot, Israel National Water Company, 
supplier of 70% of Israel’s water consumption. Oren was the Chairman of WATEC Israel and chaired 
those leading global water events in 2007, 2009 and 2011, in the latter (2011) there were over 
28,000 participants from 104 countries.
In 2011, Oren initiated his own business – Booky Oren Global Water Technologies Ltd.  The company 
operates the “Global Water Partnership Hub” based on comprehensive approach integrating water 
utilities from various countries, global organizations, technology providers and the financial 
community. Currently, the business is working with dozens of entities worldwide.

Girish Nadkarni, President, ABB Technology Ventures

Girish Nadkarni is President of ABB Technology Ventures (ATV), the corporate 
venture arm of ABB.  Girish started ATV in 2009 and it has invested about $150 
MM in 15 investments across the globe. Prior to starting ATV, Girish ran the 
global automotive business for ABB’s Robotics Division.
Girish started his career as an attorney on Wall Street focusing on interna-
tional banking and M&A. His business career spans Prudential where he was 
responsible for creating the innovative Pru-Shelf  financing facility which cur-
rently has 600 customers with a portfolio value of $47 Billion, GE Capital and 

GE where he worked for Jack Welch on strategy and business development, and United Healthcare 
as chief operations officer. He has also had a stint as an entrepreneur when he founded and ran 
vSimplify, a VC funded startup which was a pioneer in the cloud based (ASP) business services area.  
Girish earned his undergraduate and law degrees from the University of Bombay where he was 
a gold medalist, his masters of law degree from the University of Virginia which he attended as a 
DuPont Fellow, and an MBA from Harvard where he was designated a Baker Scholar.
Girish is on the boards of companies in the US, China, Israel and UK. He is also on the Investment 
Committee of Venture Incubator Partners, a CHF 100 MM venture fund sponsored by major Swiss 
companies to invest in early stage Swiss companies. Girish is considered a thought leader in the 
area of corporate venture investing and is a frequent speaker at venture capital and industry 
conferences around the world. 
Girish was listed on the Global Corporate Venturing Power List 100 in 2012.
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4 Harechev Street,
Tel Aviv 67771, Israel 
Tel: +972 5 44229982  
Fax: +972 3 6870755 
E-mail: yoav.harel@acousticeye.com
Website: www.acousticeye.com
   
Industry: Energy, Non-Destructive Testing 
(NDT)
year Established: 2006
Number of employees: 20

Presented by Yoav Harel, CEO

Breakthrough in operational efficiency for 
tube and pipe inspection using AcousticEye’s 
non-traversing, dual mode pulse reflectometry 
technology.

Investment rational: 
AcousticEye’s patented pulse reflectometry 
technology is for tube inspection in energy (oil & 
gas, power generation) and other adjacent mar-
kets. Initially targeting heat exchanger and boiler 
service sector of $6B annually. Proven with 
30+installations, a major new product launch 
is planned for Q3 2013. Highly experienced 
management and team of top industry veterans. 
R&D is spearheaded by 6 expert Ph.Ds.

Business Strategy: 
AcousticEye is commercializing its core technolo-
gy via a dual mode inspection system. Revenue is 
derived from global equipment sales, combined 
with strong recurring revenue from consuma-
bles. Using direct and indirect sales channels, 
customers are non-destructive testing (NDT) 
inspection service providers and end customers.  
Near-term revenue from heat exchanger and 
boiler sectors. Additional tube & pipe inspection 
applications provide long-term potential. 

Core Technology: 
AcousticEye’s disruptive, non-traversing 
technology is based on pulse reflectometry. A 
breakthrough in operational efficiency versus 
existing techniques, the major value proposition 
includes:

50% less manpower• 
No more dependence on operator exper-• 
tise
5-10 times faster• 
Inspect every tube and pipe regardless of • 
shape or material
Detect the widest range of defects• 

Product	Profile/Pipeline:	
First generation already selling worldwide with 
customer references. Major product launch 
planned for Q3 2013 - considered by industry 
experts as a game changer.  Market potential 
includes all industrial tube and pipe inspections. 
Engaged with Tier 1 players in oil & gas including 
BP, Chevron and ExxonMobil and power genera-
tion including Duke and TVA.

amount of raise: 
Company would like to raise $5M in next tranche 
of funding for new product execution and mar-
ket expansion.

What’s Next?:
Company R&D, operations and marketing 
are ramping up for major product launch and 
global deployment of next generation solution 
planned in Q3 2013.
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1 Yehonahatan Netanyahu St.,
Or-Yehuda 60376, Israel
Tel: +972 7 73400671  
Fax: +972 7 73400633 
E-mail: teddy.golan@ams-tech.co.il   
Website: www.amsmembrane.com

Industry: membrane development & production
year Established: 2012
Number of employees: 15

Presented by Teddy Golan, CEO

Investment rational: 
AMS develops and markets chemically and 
thermally stable ultrafiltration and nanofiltra-
tion membranes that represent a technological 
break-through via a significant improvement 
of the economics of compounds recovery. It 
targetsmineral extraction applications (Mining 
operations) and other industries with harsh 
operating environments.

Business Strategy: 
AMS currently operates on a product model. 
Revenues are generated by selling membrane 
products either as flat sheets or spiral wound 
elements. Long term plans call for integrating 
solution delivery model with a product model.

Core Technology: 
AMS uses unique surface modification chem-
istry to deliverstate-of-the-art portfolio of 
membrane products for acid, solvent, com-
bined acid/solvents and alkaline streams. It is 
the only specialty NF membrane provider with 
a full range of products for all industrial media 
(acid-solvent-base) and the only provider of 
membranes that are applicable for combined 
acid and solvent media. AMS’ products com-
bined durability to extreme working media, 
high pressures and temperatures and its high 

membrane performancesare applicable to a wide 
range of industrial separation applications.

Product	Profile/Pipeline:	
We are already selling our products to existing 
membrane separation systems in different 
industries. In parallel we are engaging new 
clients who are currently not using such systems 
and presenting them the value proposition of 
using the technology. AMS is following numer-
ous testing and analysis processes of clients’ 
streams. We are aiming to deploy our first test 
unit in African mining operations shortly and are 
planning to have another test unit deployed this 
year. In the process we are engaging both end 
industrial clients and solution providers (EPC/
engineering partners).

amount of raise: 
Raised funds will be used to increase marketing 
operations and develop channels to markets 
especially through specialised OEMs in each indus-
try segment. They will also finance the investment 
required for increasing installed production and 
develop independent production capabilities that 
are currently performed by such contractors all 
with the aim of substantially reducing products 
cost of production. With such cost reduction ad-
ditional potential markets are expected to open. 
Required investment is estimated at a few million 
USD.

What’s Next?:
Next steps include: completion of development of 
new family of base stable products, establishing key 
OEM/distributers in strategic markets, increasing 
production capabilities and reducing cost of 
production.
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Hi-Tech Park, Edmond J. Safra Campus,
Givat-Ram, P.O.B 39183,
Jerusalem 91391, Israel 
Tel: +972 2 5617341  
Fax: +972 2 5613313 
E-mail: refael@actsrs.com   
Website: http://www.appliedcleantech.com/		
  
Industry: Wastewater treatment, Recycling 
year Established: 2007
Number of employees: 13

Presented by Refael Aharon, CEO 

Applied CleanTech is a technology-provider of 
sewage solids recycling systems in industrial and 
municipal wastewater treatment plants creating 
new profit source in the wastewater treatment 
market.

Investment rational:
Pioneer technology-provider of sewage solids 
recycling systems in industrial and municipal 
wastewater treatment plants. In our treatment 
raw bio-solids are automatically converted into 
high quality products, RecylloseTM, before they 
become useless sludge.
Uniquely positioned as a pioneer in the sewage-
mining market. With tightening regulation and 
no other similar solution in existence.
Company stage:  Commercialization and distribu-
tors in Europe, Mexico, Middle East.

Business Strategy:
Revenues streams are planed from

Sales of SRSTM to WWTPs which will • 
reduce operational costs by 30%
Sale of Recyllose™ - a new reusable com-• 
modity to the energy, paper and plastic 
industries. A long-term source of revenue.
 GHG-reduction carbon credits• 

Core Technology:

Sewage recycling System (SrS™) is a compact 
sewage solids-mining process orintegrated into 
existing and new WWTPs. The SrS™ reduces 
sludge formation and overall operational costs 
at WWTPs by extracting and recycling waste-
water bio-solids on-site and packing them into 
a high-quality and resalable commodity product 
– recyllose™.

Upgrade WWTPs into recycling plants, 1. 
offering operational, financial and environ-
mental benefits.
The Recyllose is a source of energy which 2. 
could also be offered as an additive to 
the pulp & paper industry or bio-plastic 
industry.

Product	Profile/Pipeline:
Actively and directly engaged in sales of SRSTM 
units in the UK Slovenia and Israel. We have 3 
distributors and are in advanced partnership 
discussions with 5 more from Europe, North 
America and Asia.
In the UK alone we are forging partnerships 
with largest consultancy companies, plastics 
manufacturers, water utilities and potential 
distributors.

amount of raise:
We are looking for cooperation and business
partners throughout the world who are 
prepared to invest, resell and implement our 
technology in their respective markets.

What’s Next?:
Sales expansion and growth worldwide via sales 
force, business partners and local offices or JV 
in strategic markets both in the municipal and 
industrial segments.
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4 HaDekel St. Shoshanat
HaAmakim, Israel
Tel: +972 5 25801501   
E-mail: udi@aquanos.net   

Industry: Wastewater Treatment
year Established: 2011
Number of employees: 3

Presented by Udi Leshem, CEO and Co-Founder

Algae-based wastewarter treatment, an innovative 
technology for wastewater purification and 
renewable energy production.

Investment rational: 
Aquanos has developed a unique wastewater 
treatment technology, which produces high 
quality effluent while utilizing a fraction of the 
energy required by conventional technologies 
(energy is the major expense in wastewater 
treatment). The system is based on using 
microalgae to produce the oxygen required for 
treatment. The Technology had been patented 
and successfully piloted for the last 2 years. 

Business Strategy: 
The technology will be implemented in WWTPs 
where Aquanos will either execute the project 
or will sell license of the technology. Global sales 
will be handled through a network of strategic 
partnerships who will handle the local aspects 
where Aquanos will lead the project on techno-
logical and process aspects. Revenues will be 
generated from projects sales, plant operations 
and licenses.

Core Technology: 
Aquanos technology utilizes the oxygen produc-
tion capabilities of microalgae, while separating 
it from the bacterial activity which occur on
attached-growth system. In this process, 

biological oxidation is achieved on an attached 
biomass, by recycling an oxygen-rich algal 
stream, resulting in a high quality effluent and 
fully controllable process, requiring a fraction of 
the energy required for aeration with conven-
tional means.

Product	Profile/Pipeline:	
Following over a year of successful piloting of 
the system, it has proved to be working and the 
next challenges are upscaling of the technol-
ogy and initial sales and marketing, Aquanos is 
seeking to construct and operate a beta site that 
will be a relatively small commercial installation 
and will allow upscaling and will also serve as a 
demonstration site.

amount of raise: 
The company is looking to raise is $1.2M. The money 
will be used in order to build a Demonstration Scale 
(Beta Site) plant. Parallel to this, Aquanos 
plans to continue R&D activities to enhance 
the company IP portfolio and to start sales and 
marketing efforts. This phase will be concluded 
in the sale of the first full scale application.

What’s Next?:
Next steps will include:

A commercial demonstration plant – Beta • 
Site ;
Ongoing  R&D – Process optimization and • 
research on high value algae prodcuts ;
IP enhancement ; • 
Business Development – establishing • 
network of partners for sales and project 
execution in selected territories (India as 
the first target market); and
Creating the basis for the sales and marketing • 
strategy.
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14/4 Refidim St,
Tel Aviv, 69982, Israel 
Tel: +972 5 23550598  
Fax: +972 3 93874946 
E-mail: boazur@gmail.com
Website: www.harbo-technologies.com  

Industry: Oil & Gas
year Established: 2012
Number of employees: 3

Presented by Boaz Ur, CEO

Investment rational: 
HARBO’s revolutionary technology, with the 
innovative operational paradigm shift, will 
dramatically reduce the damages of marine 
oil spills all over the world. HARBO’s system is 
pre-installed at standby positions on-board oil-
tankers, rigs and ports. There is a huge market 
potential  for 45,000+ systems, representing a 
multi Billion dollar market; Patents pending; Pro-
totypes developed; Strong team and advisory 
board assembled. 

Business Strategy: 
HARBO develops an innovative oil-spill response 
system and will create a lean manufacturing
process by 3rd parties to-order. HARBO’s business 
model is to sell HARBO systems. Each system 
there after produces annual income: Supply of 
new booms (the booms are disposable) Mainte-
nance and Training. HARBO will sell first to early 
adopters (both companies and state regulators) 
while developing regulatory mandates. 

Core Technology: 
HARBO presents a new paradigm for oil spills 
reponse: a compact vessel, that simultaneously 
produces and deploys T-fence, a lightweight 
boom (physical barrier) for primary containment. 

The patented technology starts operating within 
minutes of a spill and deploys 2,000 yards of 
boom in two hours. It weighs 1/10th of traditional 
boom and captures a fraction of the space.

Product	Profile/Pipeline:	
HARBO’s product, T-Fence is a system that deploys 
an innovative lightweight boom at the point of 
failure. T-Fence is integrated with a compact vessel. 
Four prototypes created. Partnership formed 
with a large US distributor/manufacturer. Market 
potential is 45,000+ systems: 13,175 tankers, 
4,000+ ports, 1,237 oil rigs, 1,000+ Coast Guard, 
30,000+ freighters.

amount of raise: 
HARBO is looking to raise 500k Seed and $4M 
Round A one year later. 
With the Seed funding we will develop the boom 
and validate it at the international testing facility 
(OHMSETT) within 8 months. With Round A we 
will build a complete product, have beta sites 
and ready it for mass manufacturing within two 
years.

What’s Next?:
Finish agreement with a distributor. Raising 
seed. Completing boom proof of concept and 
testing it. Completing system design. Developing 
a supply chain. Completing Beta sites. Develop-
ing the distributor network. Selling systems. 
Strategic agreements with shipyards, unmanned 
vessel manufacturers, oil companies, response 
providers, shipping companies, marine insurance 
companies. Developing regulatory requirements 
to mandate oil spill response equipment at the 
point of failure.
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Hamazmera 11,
Nes Tziona, Israel 
Tel: +972 72 260 7046  
Fax: +972 72 260 7246 
E-mail: maura@advanced-mem-tech.com
Website: www.advanced-mem-tech.com

Industry: Water treatment
year Established: 2010
Number of employees: 8

Presented by Moshe Kelner, CEO

Advanced mem-tech: breakthrough high flux 
membranes.
 
Investment rational:
Demand for ultrafiltration membranes is pro-
jected to reach $5.8 billion by 2015, so we are 
bringing our high flux membranes to a strong 
market. Our team brings a strong combina-
tion of technological know-how and business 
experience, with the capability and drive to 
take Mem-Tech forward. Our founding partner, 
Arkema, and our Technion founders also add 
strength to our team.

Business Strategy:
Our market strategy is to partner with mem-
brane solution providers that can integrate our 
high quality membranes into complete filtration 
solutions. We already have established relation-
ships with partners and customers in Israel and 
abroad, such as conducting pilots with Mekorot, 
Israel’s national water company.

Core Technology:
Our innovative polymer has up to 4 times higher 
flux than polysulfone, in addition to better selec-
tivity and good bio-fouling resistance. Our next 
generation membranes will include nanomateri-
als developed by Arkema. With 60-150% higher 

flux than our current membranes and especially 
high compression resistance, they will maintain 
very high flux at high pressure and require 50-
75% less chemical cleaning.

Product	Profile/Pipeline:
Our first ultrafiltration membrane has an in-
novative hydrophilic polymer with up to 4 times 
higher flux than polysulfone, in addition to better 
selectivity and good bio-fouling resistance. Our 
next generation membranes will include nano-
materials developed by Arkema, the polymers 
multinational.

amount of raise:
Mem-Tech is raising $4 million for conducting 
commercial pilots, and ramp up of sales and 
production.

What’s Next?:
We are ramping up sales and production, and 
bringing new products to market together with 
strategic partners.
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1 Hanagar St.
Hod-Hasharon Israel 
Tel: +972 9 7658131 
Fax: +972-9-7658131 
E-mail: uzy.rozenthal@peak-dynamics.com 
Website: www.peak-dynamics.com 
  
Industry:	Water	/	Energy
year Established: 2010
Number of employees: 7

Presented by Uzy Rozenthal, COO and Dr. Adam Feit, 
CEO and Co-Founder

Software & services for optimal operation & 
energy cost control in water industry

Investment rational: 
PD has a strong proprietary IP and is targeting the 
very attractive and important Water-Energy nexus. 
PD offers water utilities an on-line water-energy 
management system software solution, which 
optimizes energy use while complying with 
operational and hydraulic requirements. The 
optimization system can yield energy savings up 
to 30%. The company has put together a unique 
team of top mathematicians, water specialists 
and R&D leaders.

Business Strategy: 
The company hired North America Regional 
manager who worked for 5 years for it’s main 
competitor (Derceto), he will lead the North 
America marketing and sales activity. The 
company has distribution agreement with MER 
group (It’s main share holder), that will lead the 
South America marketing and sales activity. Me-
korot, the National water company is a share 
holder in the company and serves as a strategic  
design partner.

Core Technology: 
PeakWater provides real-time automated network 
control decisions aimed at minimizing the com-
bined cost of energy and water (watergy) while 
fully satisfying all other operational requirements. 
PeakWater integrates with in-place SCADA systems 
and is implemented as a software package with 
an easy to use graphic user interface. PD invented, 
researched and successfully realized a Optimized 
Stochastic Search Algorithm (OSSA) with unique 
adaptive controls which uniformly achieves ex-
tremely fast convergence to optimal results.

Product	Profile/Pipeline:	
The business opportunity is huge, the cost of 
energy used by water utilities world-wide ~ 
$52 Billions / Year, Peak-Dynamics smart pump 
scheduling can save 10% – 30% of the energy cost, 
feasible candidates 25% of total water utilities, 
so Peak-Dynamics addressable market is ~ $2.5 
Billion / Year. The company is in conversation 
with water industry large solution providers like 
Bentley cooperation or to OEM it’s technology.

amount of raise: 
The company is looking for investment of 
$2,500K (see below table), in order to:

Execute the R&D product roadmap• 
Expand Marketing & Sales• 
Reach profitability in 2015-2016• 

What’s Next?:
The next steps of the company will be focused 
on:

Raising $2500K• 
Finish it’s first commercial product• 
Finish the buildup of top expert team in • 
water systems & optimization
Established US office, experienced water • 
professional with working familiarity of 
North American water market.
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PowerCom Building A, 
Kibuutz Ramat Hakovesh, Israel 
Tel: +972 9 7907900  
Fax: +972 9 7444738 
E-mail: yackov.dar@powercom.co.il
Website: www.powercom.co.il 

Industry: Smart metering
year Established: 2006
Number of employees: 20

Presented by Yackov Dar, CEO

Smart water metering platform integrates 3rd 
party system to monitor and control events in 
real-time supports multiple applications including 
automatic leakage detection within the hour.

Investment rational: 
The company’s water technology: smart me-1. 
ters, 2-way communications and data manage-
ment software with open standards supports: 
water loss notifications, optimized pumping 
and pressure, remote disconnection, water 
quality monitoring, tampering detection.
The market opportunity: utility smart water 2. 
technology will reach $3.3 billion by 2016. 
Progress made to date: pilot projects in Israel 3. 
and SA.
Key partnerships or joint ventures: JVs in SA, 4. 
India, and representation in international 
locations
Team and management strengths: division of 5. 
PowerCom; smart electricity meters since 2006 

Business Strategy: 
Proven performance from a series of pilots is 
demonstrating the range of benefits.  
JVs are being established in target international 
markets with key suppliers to water utilities. 
Powercom will establish local assembly in several 

countries to receive prioritization as a local supplier. 
Revenues are driven by sales of meter and com-
munication hardware, and monthly software 
licensing fees.   

Core Technology: 
Smart water meters with extended battery life-
time (>15 yrs.) and low minimum flow (Q-Min: 10 
litres/hour); Long-range RF communications (2klm 
LOS); User friendly Meter Data Management 
(MDM) software.
The system continuously monitors the network, 
and generates alerts (Web/SMS/Email) within 
the hour about un-normative events.  It displays 
the information on a GIS map, and manages the 
status of each task.  

Product	Profile/Pipeline:	
Accomplished Milestones• 

Development of end-to-end smart water metering 
solution/ Successful pilots/ Certification from Haredi 
Rabbinical Authorities for “Holy Meter”.

Current Status• 
Certifications/ Integration of GIS mapping and 
visual alerts/ Implementation of water loss analy-
sis/ Integration of third party sensors, valves, and 
software/ Establishing open protocols/ Forging 
strategic alliance with multi-national integrator/ 
Possible merger with strategic customer/ Nego-
tiations with potential JV partners 

amount of raise: 
PowerCom seeks $5M to deploy towards quickly 
moving forward in the market by growing its 
sales & marketing function and positioning the 
Smart Water Company as the world leader in 
smart water metering technology. The Company 
has chosen this initial revenues stage to raise 
funds. Until this time all investment for proof of 
concept has been funded by the founders. 

What’s Next?:
The financial benefits of a relatively small-scale 
deployment of 250k homes would contribute 
revenues of $29 million plus $2 million per year in 
recurring licensing fees. Management estimates 
2014 sales of $3M, 60% gross profit, and EBITDA 
of $1M. 
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SmarTap

19 Hamselia
Nesher, Israel 
Tel: +972 5 46586833 / +972 5 05259615
Fax: +972 7 47025142 
E-mail: Asaf@smartap-tech.com
             Ran@smartap-tech.com
Website: www.smartap-tech.com

Industry: Water
year Established: 2009
Number of employees: 8

Presented by Asaf Shaltiel, CEO
Smartap vision is to change the way water is 
being used, by developing an environmentally 
friendly shower water system that saves water & 
energy consumption.

Investment rational: 
SmarTap has developed a digital shower system 
that replaces the mechanical-thermostatic 
shower system and diverter currently in use 
worldwide. SmarTap’s digital shower system 
offers a number of unique features that make 
the product attractive to both commercial and 
residential customers worldwide. SmarTap stra-
tegic partners are Fluhes- a German leading valve 
manufacturer, and Paini- a prestigious Italian 
faucet manufacturer.

Business Strategy: 
The company’s business strategy is OEM based. 
Our target customers are generally shower system 
manufacturers. However, the company considers
direct sells also, especially to commercial customers 
such as hotels. Revenues expectation by end 
2014 would be approximately $1.4 million and we 
are expecting $35 million of revenue for the year 
2017 including hotel market, consumer market 
and other institutions.

Core Technology: 
The heart of the system is the E-cartridge. It is 

a revolutionary registered patent, in the way 
the outlet is controlled. Using our patented 
technology, the output of the system is stable 
in virtually any inlets conditions. Contrary to the 
traditional feed-back controllers, this controller 
uses combined feed-forward - feed-back method 
that tested to be superior in its field providing a 
significantly higher degree of stability.

Product	Profile/Pipeline:	
The product will be ready to go to market by the 
end of 2013. Currently, we have a pilot projects 
in different hotels. The potential market size is 
$2.5bn/year  worldwide and only the US hotels 
shower fittings market sizes up to $50m/year. 
We are collaborating with Flush for our valves 
and with Paini who may integrate our product to 
its offerings.

amount of raise: 
The company already raised $1.2M and seeking 
to raise $2M more. Raised funds are planned to 
be used till end 2014 for getting the company 
ready for mass production and marketing. Our 
strategy targets the institutional market and also 
for building partnerships with manufacturers for 
reaching the consumer market.

What’s Next?:
The company will continue develop water tech-
nology to commercial and residential users, like 
hot water on demand, and other monitor and 
control features that saves water and energy.
Organizational wise, we will continue to grow 
and establish our branding and water technolo-
gy innovations. Sales are forecasted to be about 
$35M a year in 2017.
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Strambooster is a breakthrough smart turbine 
that converts stream energy of rivers, ocean 
currents and industrial streams into electricity in 
a very efficient way.

Investment rational:
StreamBooster smart turbine targets the large 
hydro energy market (rivers), the growing 
tidal energy market and energy recovery in 
industrial plants. The solution is cost-effective, 
environmentally friendly and it offers a signifi-
cant opportunity as these markets continue to 
grow. The team combines proven experience in 
environmental engineering, energy and startup 
management. 

Business Strategy:
StreamBooster aims at being a leading provider 
of innovative renewable-energy solutions. The 
system distribution, implementation, and opera-
tion will be performed together with strategic-
partners and sub-contractors as a stand-alone 
unit  (rivers), or as a large-array (oceans). The 
revenue model includes product sales, leasing 
and service agreements. The company is expected 
to grow rapidly and reach sales of hundreds of 
millions within a few years.

Core Technology:
The core-product is a patent-pending Smart-
Turbine for highly-efficient and cost-effective re-
newable-energy production. The StreamBooster 
device provides maximum cross-section in-front 
of the current, and has important environmental 
and regulatory advantages.  Its design minimizes 
the interface with water, and its installation 
requires only light infrastructure. A cost of 3-8 
cent-per-KWH is expected, which is very com-
petitive in comparison to other renewables. 

Product	Profile/Pipeline:
A pilot system will be installed at the plant of a 
multinational corporation (top 50 US company) 
by the end of 2013. Another installation will take 

place at one of the largest WWTPs in Israel. Two 
patents have been submitted. The company 
addresses the large hydro market (estimated 
65B$), the industrial energy recovery and tidal 
markets. The time to market is two years.

amount of raise:
An investment of 2.5M$ is required for the de-
velopment of two years, followed by a full-scale 
installation at the customer-beta-site and market 
entry with a strategic partner in the U.S and 
North-Europe. The working plan includes con-
tinuing the R&D, engineering, manufacturing, 
experiments, expanding the marketing activities 
and managing the patents.

What’s Next?:
The system sales are expected to take place after 
the pilot with the multinational corporation. 
The company is looking at new medium-scale 
installations in hubs at river and tidal locations. 
The focus will be on R&D and market penetra-
tion: there are negotiations with the industry key 
players concerning future technology partner-
ships, sales and channel cooperation. 
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8a Hzoran st. Poleg Industrial Zone
Netanya, Israel 
Tel: + 972 54 2191 533 
E-mail: Hovav@welltodo.co.il
Website: www.welltodo.co.il

Industry: Cleantech , Water Treatment , 
Nitrate removal
year Established: 2012
Number of employees: 3

Presented by Hovav Gilan, CEO

WellToDo, a cost effective and inovative nitrate 
removal technology.

Investment rational:
WellToDo developed an innovative and cost 
effective nitrate removal technology.  The main 
advantage of this technology is that it does not 
generate a concentrate stream, rather it uses 
Hydrogen and proprietary catalysts to directly 
transform Nitrate to gaseous Nitrogen.
Nitrate is the most common chemical con-
tamination in ground and surface water and 
a recent study by the university of CA Davis 
states: “Nitrate contamination of potable water 
sources is becoming one of the most important 
water quality concerns in California and across 
the United States.”  The problem of Nitrate 
contamination in water is also well known in 
Europe and Asia. 
Currently the company has a small scale pilot 
system installed in a contaminated well in 
Israel.
The company team consists 3 professionals in 
their 20s, 40s and 60s.   Dr. Uri Meytal is a veteran 
chemist with years of experience developed 
the technology and is the technical director.  
Ms. Rotem Kuperberg is a process engineer 

and a Captain in the IDF intelligence core.  Mr. 
Hovav Gilan is WellToDo’s CEO and possess vast 
experience in business development, marketing 
and engineering.  

Business Strategy:
Our goal is to generate revenues by selling our 
reactors as standard modules which will be 
used by system integrators to build systems to 
remove Nitrate from water.  This will be very 
similar to membranes which are used for RO.  
This will enable to build systems for Nitrate 
removal which utilize our unique advantage of 
no concentrate byproduct

Core Technology:
Our core technology is in producing our propri-
etary catalyst and the type of substrate we use 
for support of this catalyst 

Product	Profile/Pipeline:
We are currently operating a small scale pilot 
and are developing a larger scale pilot facility 
which will work at flow rates of 1 cubic meter per 
hour.  We are in discussions with water system 
integrators for collaboration. 

amount of raise:
We are seeking an investment of $2M which will 
be used to finance larger scale pilot demonstrations 
of the technology at key customer sites in the 
USA and Europe and for business development 
activities.

What’s Next?:
Our immediate goals are: to develop an 
industrialized method of catalyst production, 
design our next pilot facility and continue the 
demonstration of the technology in our current 
beta site. 
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