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1- Core Technology 

What is the technology, its uniqueness and its value proposition? 

Our Mission: End to End solution for managing wastewater systems in water utilities in order  to reduce pollution 

and bring financial value for our clients 

The Method: Supply IOT based modular solution with unique features that integrate hardware monitoring with 

management system, advanced data analytics and machine learning tools on a city scale. 

The features defined by the financial values for the clients 

 

Kando Developed IOT based modular solution with unique features that integrate hardware monitoring with 

management system, advanced data analytics and machine learning tools on a city scale. For the first-time, 

KANDO's innovative technology will enable a cost -effective Smart Water City approach. The solution includes 

hardware and software components, the hardware consists of the sensors, the IoT controller and the autosampler, 

designed to fit into a regular manhole. Together with the cloud storage and the software system for data processing 

and follow-up actions 

 

2- Investment Rational 

Briefly describe the market opportunity, progress made to date / key partnerships or joint ventures, team and 

management strengths. 

Kando's solution is located in the center of three main markets: Wastewater management, Smart monitoring and 

Storm water management. The estimation is that the global market for control and monitoring solutions in the water 

sector will reach around US$30 billion in 2021. The addressable market for the existing solutions (network 

environmental wastewater management) estimated as 15B$ in 20121 (Water’s digital future; GWI 10/2016)  

The market growth estimation for on advanced data management and analysis solutions is expected to grow at 

11.9% a year.  

(Water’s digital future; GWI 10/2016) 

3- Business Strategy 

Briefly describe how the company will apply its core technology, generate near term and long term revenues. 

The costumers of KANDO’s technology are municipalities/water utilities (wastewater networks, WWTPs) other local 

regulators (e.g. local water authorities and locals water corporations). Other potential markets include industries that 

tie into municipal wastewater treatment and are interested in self-monitoring and industrial process control. 

All markets are based on the same core product to be developed in this project: the innovative proactive preventive 

platform based on real time advanced data analytics, for tracking and management of wastewater pollutions 

throughout the city platform. 

Kando has been actively selling its services for the last 4 years, and currently has 12 active clients. Each client pays 

between 3 and 50 k$ per month for the data from the monitoring units. Small clients typically have 5 units in use, 

whereas large clients use 50-70 units in their system. Typical customers are municipalities, local authorities and 

wastewater utilities, who manage sewer networks of a significant size, and industrial users covering a large enough 

geographical area to benefit from Kando´s services. Kando does not offer single point monitoring devices.  



4- Product Profile/Pipeline 

Describe the companies’ product/pipelines, current status and market potential. Discuss milestones, potential 

collaboration and partnership. 

Current customers are located in Israel, Australia, and Spain, and talks are ongoing in the Netherlands, UK, 

Singapore and additional countries. In Israel, Kando performs all services itself, i.e. installation and operation of the 

sensor units, maintenance and repairs, and support with the data flows. Outside Israel, Kando uses local partners to 

support their customers. Regular maintenance and operations is typically performed by the customer itself, and first 

line (technical) support is provided by the local partner. Since the system operates in the cloud and users can 

approach it through the internet, Kando can provide second line support on data handling and assessment from 

Israel, by logging into the customer’s system. Before Kando can enter into an agreement with a potential Dutch 

client, a Dutch local representative has to be found to provide support. 

5-What is the amount the company is looking to raise? 

State how much the company needs to raise. How are you planning to use the raised funds? 

Kando is currently in a process to raise 5M$ that should support the company's needs to penetrate the global 

markets mainly focused on Spain, UK, USA, Australia, Canada, China. 

The investment is mainly focused to support the need to grow the R&D and S&M groups. 

6- What’s Next? 

Please briefly describe the company’s next steps in aspects such as R&D, organizational plans, financial plans, etc… 

Kando is working on new developments to improve their services in the long run. Eventually, Kando wishes to 

evolve their services to an online asset management system, which can identify and locate problems rapidly. 

Specific technical developments include: 

1. Development of irregularity detection: detection of changes in the behaviour of individual parameters will allow 

for the detection of significant changes in discharge patterns, and improve its predictive capacities. 

2. Inclusion of industry-specific information for relevant industrial sectors: results of past samples, past events and 

information on water demand will provide valuable information on wastewater patterns, thus adding a specific 

layer of sensitivity, in particular for industrial users such as the dairy industry. 

3. Development of a model (based on literature data) for corrosion problems caused by hydrogen sulphide. 

4. Development of a mobile unit to determine the specific location of e.g. salt water intrusion. 

5. Development of water quality monitoring units for Combined Sewage Overflow (CSO) systems and storm water 

run-off systems, particularly for the US market. 

Kando has developed a 3-year roadmap for these technical developments to be implemented. 

 


