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1- Core Technology 
What is the technology, its uniqueness and its value proposition? 
Fully autonomous irrigation based on plant measurements: Growth Based Irrigation (GBI™). The result is 25%-50% 
water savings and increase in yields. GBI today is implemented in 13 of the largest agriculture markets.  
Our next product will allow to harness the GBI data and give insights and regimes to growers around the world 
without the necessity of hardware: Big-Data Irrigation (BDI™). 
 
2- Investment Rational 
Briefly describe the market opportunity, progress made to date / key partnerships or joint ventures, team and 
management strengths. 
We have developed the first fully commercial autonomous closed-loop irrigation system. Autonomous irrigation 
market will become a standard in upcoming years (just like the autonomous car) and at the moment we lead this 
huge market. 
Strategic partnerships: ADAMA, NDJ and Nulandis. 
Experience: our company was founded by experts with years of experience in the plant sensing and irrigation 
arenas. 
 
3- Business Strategy 
Briefly describe how the company will apply its core technology, generate near term and long term revenues. 
After 2 years we are already generating revenues in 13 international markets and expanding rapidly. Our sales 
model is based on experienced distributers in every market and on partnerships with huge companies financing our 
systems as a sales incentive for their products. 
In addition our revenue model relies on profitable turn-key projects that help finance our core technology and 
business. 
 
4- Product Profile/Pipeline 
Describe the companies’ product/pipelines, current status and market potential. Discuss milestones, potential 
collaboration and partnership. 
The GBI™ system improves the efficiency of water use through a closed loop approach that analyzes data and 
provides instructions to an irrigation controller. The technology is marketed worldwide with impressive results of 
water savings (at least 20%) and increases of crop yields (at least 5-10%) among leading farmers in countries such 
as Australia, Brazil, USA, Argentina, Israel, and more. 
 
5-What is the amount the company is looking to raise? 
State how much the company needs to raise. How are you planning to use the raised funds? 
3-5M$, manly for accelerating the implementation of our BDI™ technology that will allow us to save 10% and more 
of all global fresh water reserves used for irrigation. The full implementation includes financing of thousand of GBI 
systems in a wide range of crops and climates. 
 
 
6- What’s Next? 
Please briefly describe the company’s next steps in aspects such as R&D, organizational plans, financial plans, 
etc… 
We aim to continue the fast expansion of our GBI technology, including financing systems. Every system allows us 
to harness precious data for the sake of an irrigation revolution worldwide. 
In the next 2 quarters we will finalize the BDI platform and make it commercial. 
We are also opening dealership platforms and offices in California and S.Africa. 


