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1- Core Technology 
What is the technology, its uniqueness and its value proposition? 
The TopUp Ball System™ is an innovative, cost-effective patented modular cover, which solves a wide-range of 
problems relating to water reservoirs. It substantially decreases evaporation, cools the water, reduces algae and 
deters birds while maintaining water quality. It consists of balls made of two shells with several openings and a float. 
An evaporation-condensation process exists inside each ball and each ball serves as a cooling tower. The system 
won the 2014 Prime Minister Award for Entrepreneurship and Innovation. 
 
2- Investment Rational 
Briefly describe the market opportunity, progress made to date / key partnerships or joint ventures, team and 
management strengths. 
Up to 50% of water in reservoirs is lost due to evaporation and water shortage is a worldwide problem. Evaporation 
increases water salinity, which may render it unusable. Reservoir pipes get blocked from algae growth and birds are 
a hazard near airports. Our product has been successfully tested by Mekorot (Israel), The University of South 
Queensland (Australia) and American Water (U.S). Our team is experienced in the technology and business and has 
leading consultants for manufacture and marketing.  
 
3- Business Strategy 
Briefly describe how the company will apply its core technology, generate near term and long term revenues. 
Israel, Australia, Chile and the U.S are our first target markets. To lower costs, manufacturing will be undertaken 
locally with system assembly at the reservoir shore. In addition to Israel, the company has a subsidiary and 
manufacturing abilities in Australia. In certain territories, Revenues will be generated from project management, 
using subcontractors and in others from licensing. An average project is of multiple US$ Million. 
 
4- Product Profile/Pipeline 
Describe the companies’ product/pipelines, current status and market potential. Discuss milestones, potential 
collaboration and partnership. 
In addition to water utilities and agriculture, we have identified the mining industry in Chile and Peru (where we have 
distributors) and the Oil & Gas industry in south of the U.S has sectors with large potential for the system. Codelco, a 
major mining company is testing our system in Chile and a pilot is planned to start with Devon Energy in Oklahoma. 
Potential partners are plastic injection plants, and water/energy companies which supply equipment. 
 
5-What is the amount the company is looking to raise? 
State how much the company needs to raise. How are you planning to use the raised funds? 
Neotop seeks to raise $2M. The funds shall: (a) allow us to spend on marketing and finance first major projects in the 
markets with high potential (b) provide working capital for Australia and other territories (c) Increase the team, 
including the recruitment of a VP Marketing and COO (d) accomplish registration of patents and register patents on 
ongoing developments. 
 
6- What’s Next? 
Please briefly describe the company’s next steps in aspects such as R&D, organizational plans, financial plans, etc… 
• Australia - Supply an initial commercial project (1 to 2 hectares) as pilot in  
Q4 2017 and identify a strategic partner for distribution.  
• Israel – Supply first projects and invest in R&D 
• Chile and Peru – Initiate manufacturing with our partners  
• U.S – Reach an agreement with a strategic partner for manufacturing and  
distribution, specifically in the Oil & Gas and utilities sectors.  

 


