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1- Core Technology 
What is the technology, its uniqueness and its value proposition? 
Efficient separation of suspended solids is essential in water and wastewater treatment systems. Aqua-HD removes 
wide range of particles, from 5-2500 microns, with heavy TSS dirt loads of up to 4000 PPM in high efficiency of 80-
95%. 
This innovative single stage liquid separation product is more efficient and less expensive in installation and operation 
than any traditional system. 
 
2- Investment Rational 
Briefly describe the market opportunity, progress made to date / key partnerships or joint ventures, team and 
management strengths. 
The global municipal and industrial TSS separation market is $4.2B for sedimentation basins and $3.3B for mechanical 
filtration with 4.8% annual growth.  
Aqua-HD's capitalizes on its founder's vast international technical skill and marketing experience to successfully 
demonstrate this new technology in pilot projects and build partnerships and cooperation with water engineering 
companies and large water supply companies such as MEKOROT.  
 
3- Business Strategy 
Briefly describe how the company will apply its core technology, generate near term and long term revenues. 
The company will join the recently developing trend among water systems designers and large engineering companies 
to propose water treatment systems that comprise multiple technologies and products of various vendors. In such way, 
Aqua-HD reliability and performance can enhance traditional and existing treatment systems.  
Participating in this trend will allow Aqua-HD to easily penetrate the market and reduce the completion. 
 
4- Product Profile/Pipeline 
Describe the companies’ product/pipelines, current status and market potential. Discuss milestones, potential 
collaboration and partnership. 
Currently the company started commercial sales of the first generation product while continuing the development of the 
next product. The company started negotiating long-term collaboration with several large companies.  
The sales forecast is 2018 - $1,000,000, 2019 - &2,500,000, 2020 - $6,000,000, 2021 - $ 10,000,000. In the long term, 
the company intends to reach market share of 25% 
 
5-What is the amount the company is looking to raise? 
State how much the company needs to raise. How are you planning to use the raised funds? 
 
 
 
6- What’s Next? 
Please briefly describe the company’s next steps in aspects such as R&D, organizational plans, financial plans, etc… 
The next steps are installing at least two commercial water treatment sites, one for ground water and the other for 
wastewater. The company will continue the product's second-generation development and will start developing new 
separation and filtration technologies. 
Using the investment money, the company will establish international marketing network, recruit sales force and 
enhance its engineering and R&D team.  
 



 


