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1- Core Technology 
What is the technology, its uniqueness and its value proposition? 
Wadis develops and manufactures innovative - patented - water disinfection treatment systems, using a unique High 
Voltage Pulse Discharge technology.  
The first application is sludge treatment in Waste Water Treatment Plants (WWTPs). The benefits achieved are: 
Shorter anaerobic digestion time (Increase of the WWTP capacity in up to 45%), Increase of Bio Gas production, 
Reduction of the Dry Sludge evacuated quantities, Class A sludge - at higher energy levels. 
In a WWTP, Wadis system enlarges the treatment ability of existing digesters thus saves significant investments in 
additional infrastructures and digesters, and reduces the operating costs. 
 
2- Investment Rational 
Briefly describe the market opportunity, progress made to date / key partnerships or joint ventures, team and 
management strengths. 
The demand for water and wastewater treatment (WWT) products in the top 40 national markets was about $59.2 
billion in 2014 and expected to be about $96.3 billion by 2019, (annual growth rate -CAGR of 10.2% for the period of 
2014 to 2019).  
The global sludge treatment and odor control equipment market has reached $6.9 billion by year-end 2014. The CAGR 
during the forecast period, 2014 to 2019, is estimated to be 5.9%. At this rate, the market value will reach $9.2 billion 
by 2019.  
The first segment of Wadis is the WWTPs, which is the shortest to the market. 
Wadis system is an Electrical pulse system, which can be added-on to an existing facility or to a new one.  
The direct market of such systems is in the range of 10th of billion dollars. 
 
3- Business Strategy 
Briefly describe how the company will apply its core technology, generate near term and long term revenues. 
The Commercialization Plan includes the following steps: 
1. Successful running of 2 full-scale demo sites in Israel, in cooperation with Mekorot - Israel National water supply 
company (Q3/2017) 
2. Initiate revenues by Q1/2018 (in Israel),  
3. Signing a demo projects in a WWTP in the US and in the EU – Q4/2017, 
4. Strategic Partnership with leading companies for marketing, sales and service – Q3/2018 
 
4- Product Profile/Pipeline 
Describe the companies’ product/pipelines, current status and market potential. Discuss milestones, potential 
collaboration and partnership. 
 
12 Wadis systems installed: One in the WWTP of Kfar Saba – Hod Hasharon cities and one at the WWTP of Karmiel 
city (in cooperation with Mekorot) – Q3/2017 (In final stages now).  
2. Initiate sales and revenues by Q1/2018 (in Israel),  
3. Signing a demo projects in a WWTP in the US and in the EU – Q4/2017, 
4. Strategic Partnership with leading companies for marketing, sales and service – Q2 to Q4/2018  
 
5-What is the amount the company is looking to raise? 
State how much the company needs to raise. How are you planning to use the raised funds? 
The Company is looking to raise 2 M$.  
The new funding will be used as follows:  

1. Promote marketing and sales to the international markets of municipal WWTP,  
2. Continue the R&D for the other market applications: Water, Wastewater, Aquaculture…as described.  

 



6- What’s Next? 
Please briefly describe the company’s next steps in aspects such as R&D, organizational plans, financial plans, etc… 
The current focus of the company is Sludge treatment in WWTPs. Wadis will market its systems and technologies via 
strategic cooperation with leading companies. 
The company entered into new projects: Wastewater treatment as replacement to UV, and wastewater water AOP 
treatment. Later on - the company will work on other applications such as: Aquaculture, Greenhouses, food and 
bevarage. 



 


